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Raise a glass to a life among

R BOGERYS R THE Tl

Keen to make wine,
but concerned by the
risks? You can now

try before you buy,
says Carol Lewis

itting by the pool sipping a
glass of chilled rosé this
summer you may have
toyed with the notion that o
fiew hectares of grapes
might be a sound
Investment, Parhaps by the
end of the bottle you had
imagined bestowing bottles zmblazoned
with your name upen grateful frends
and colleagues.

Well, vou are nod alone in wanling o
raise a glass to a new future as a wine
producer. Alevander Kraft, the owner
and chief executive of Sotheby's
International Realty in France, says
“The market has been quite active over
the past two to three years with big
demand for entry-level estases”

However, he cautions thad it is not for
the faint-hearted. “¥We get quite a lot of
calls from Brits with the romantic notion
ul'uwn.i.ug a French chateau and making
same winz on the side; but when they
see the real commitment nesded they
sometimes change their minds.”

Thase who are setious shmltmne::an
buy an established vineyand busi
complete with infrastructure and stafl.
There is, however, something for
everyone, with the aptions of selling
your grapes to & local co-operative or
contracting out the wine production if
you don't want the hassle of running
vour own label.

Rory Ramsden, a vineyard consultant

ik agency Home Hunts, in
Bordeauy, savs the ke To him Demg
able to match the right vineyard
with the right buyer comes down
to how much knowhedge of
wine-making the buyer has and
how passionate they are about
warking to improve a winery.

For those with the know-how
there is value in buying a
vineyard in an area which isn't
as well known as the big-name
appedlations and n need of
investment. Ramsden telks the
story of a client who bought in the
Entre-Deux-Mers region of Bordeaux
and, by investing time and money, built
up the guality of staff, vinification

This farmhouse in Chiantl, Tuscany,

.mmeswllhl-lm
of vineyards and s on the marke! for €6.95 million with Savills

He addz “You could buy
somewhere in 8 Bordeaux

gosoil-quality wine and sell it
al €29 [£21] a bottle if you are

+ with an English winemaker in
Hampshire recently whose wine
is rivalling that of Channpagne.

Those who want to go in at the top
should be aware that few commercial
vineyards in renowned wine regions
are openly advertised and buyers often
have to show proof of funds and sign
non-disclosure betora
viewing a property. IU% also useful to
have a business plan, Ramsden says.

According to Michagl Bavnes, the
founder of Maxwell-Storrie-Baynes, a
specialist estate agency selling homes
and commercial vineyards in Bordeaus,
it is impartant for buyers to understand
that they are purchasing a business and

they need to know whether they actually

want to manage that or hand it over to
o run

For huyers who are serious about
wine, Baynes is “very excited” about a
sin-hectare 5t Emilion Grand Cru
vineyard. which is on the market for
€3.2 million. “Everything [in the winery]
15 shiny and new and it comes with a
nice little house close to the village and

satellite area and make a really

The key is the passion for the business.”

I.Blhrrlmmeij\'arlnmwhh vines and is on the ;
market for £8.3 million with Knight Frank. Left: English vintner David Briscoe

provess and vineyard to produce &
8 limited-edition cuvée to rival the

train station — and the wine is
absolutely delicious™

Theere are, though, options for owning
a mE—pmfiumgzr'opm\' at all price

“People often don't think they

mulr[evm‘nﬁmﬂavin.e_ymﬂhll I have a
sx-hectare Bordeaux Superior vineyard,
which & very attractive and turm-key,
chose to Saint Emilion for sale for less
than €000 — without property. 1
also have a range of very modest to
prand properties with vineyards. You -
cauld find somethic g very attractive
from €15 million — although, of course,
you could spend up to €30 million.”

is £173 million through Knight Frank

e vines

Kate Everett-Allen, the author of
Enight Frank’s Global Vineyard Index,
says the price of a lifestyle vineyard —
something that falls between a small
hobby and & large commerical enterprise
— increased last vear by 4.5 per cent,
although prices in Bordeaux have showed
recently. She also says that the keen
interest from Asian buyers looking for
hig-name vinevards is waning, with some
surprised by how much work is involved
in running some of the larger operations.

Owning a lifestyle vineyard is not a
sure investment, with fine art, rare coins
and classic cars gaining a better refurn in
the past year, according to Everett- Allen.
As a consequence, she predicts that a
growing trend will be holiday-home
developments in which propertios are
set within vineyards in the same way
that properties surrounded by golf
courses are popular. "People want the
archatypal Tuscan villa with views over
the vines and within reach of the coast. |
think we will see a rise in schemes such
as fractional ownership of vineyards,
which is popular in South Africa and
Morth America, It appeals to these that
don’t know the industry well and want to
dip into it but have a lock-up-and-leave
holiday home.” she says.

Two companies which have begun
providing something similar in the
Languedoc-Roussillon region of France
are Propriéies & Co and Domaine &
Demeure, This month Propriétés & Co
launches La Baraquette, a seafront
vineyard estate with villas and
apartments not far from Béziers.

Meanwhile, Domaine & Demeure will
launch its mext venbure, Chateaux
Capitoul, near Narbonne, in April

Karl OfHanlon, the chief executive of

Domaine & Demeure, explains that the

renovates chateaux, converts
the outbuildings, and builds heliday
homes in the grounds which prople buy
freehold, The surrounding vineyard is
owned and run by partner company
wine specialists Vignobles Bonfils.

“Residents can get as involved as they
want without having the hassle of
working a4 commercial vineyard or
having a financial stake in a vineyard,
bt have the pleasure of living on a
winery. Resiglents also get 20 to 50 cases
of complimentary wine a year and we
organise special events around wine, It is
all orientated to these who want to be in
i wine environment but not actually
own a vineyard,” O'Hanlon explains.

It is a way of testing whether a life
among the vines is really for you —
although you don't have to leave the
country to do this. There are several
i with vineyards on the market
in the UKL David Briscoe [s seling his
four-bedroom barn conversion, Moat
House, on the outskirts of Ware in
Hertfordshire, and his vineyard
business, Wareside Wines, with Savills
for £1.32 million. His one-acre plot
produces between L300 and 3,000
bottles of stlll and sparkling white
wine each year,

However, Briscoe has no intention
of quitting the wine business — he has
maoved to Seath Africa, where he has
bought an 83-acre farm with 30 acres of
vines in Robertson, Western Cape. What
wias once a hobby has turned into a
“full-time retirement project” producing
some WL00C bottles of wine a wear, “The
vineyard in Britain isn't big encugh to
live off, it made about EI000) profit in

average ‘em‘.hn:rwasml’mlm
a mclmﬁ’ whether s .
something tat wmts for you,” he says.



